
Week 11 - Conversion Week 

Conversion Week Day 4 

It's day four. It's starting to get busy, as we move towards cart close, and you switching gears from launch to 
serving, my favourite, favourite bits. Things really start to pick up pace. So that's why I'm not going to give 
you a huge amount to do on this video. Go back to yesterday, and just do those tasks that we did, checking 
your group, checking your emails, and putting out social posts that reflect what you're doing today, make 
sure that you're checking all of your inboxes, even your spam, all those things, check your ads. They're the 
standard things you're going to do today, but whilst we're here, at day four, and we want to try new things.  

So today, I want you to try something new. But first, we're going to send out the On the Fence email. You 
have already created this. We created this ages ago. Do a little check of that. Make sure it's still relevant to 
your audience, because sometimes what we find is, our buyers are completely different to who we thought 
they were going to be. And so sometimes, we need to add in a little bit of context into our emails. So I 
always do just one final check before I send it out, which is to make sure it's super relevant, especially if 
you've done things like adding in new bonuses, for example. So send that email out. I wanted you to maybe 
try something new today. And the thing I'd love for you to do is to do a live stream, or you can pre-record 
the video, but I'd much rather you do live, because it creates that conversation and people will join and 
they'll love it. People love live content.  

So actually, what you're going to do is a sneak peek. A sneak peek into your programme, your course, your 
mastermind, whatever it is you're selling, your membership, and you're going to show people some of what 
they get. Now, if you haven't got that yet, you can give people a preview of what you've got. So this is where 
you're going to show them some of the features, how it works, the benefits of them using those features, 
and then you can also weave in some objections-busting content. So what I mean by that is, if I was going to 
be talking about Let's Launch Together, I would talk about how we have got some amazing email swipes, and 
those swipes are going to make your life so easy. Copy is one of the hardest things to do during a launch. 
We make it so easy that anyone can just take a template and turn it into something that really speaks to 
their audience. So if you're sat there thinking, Laura, I want to join, but I'm not a writer, I'm not very good at 
marketing, we've got you covered. We've thought of everything. So if you notice about that very small 
sentence, I talked about the feature, the swipes, the benefit, making your life easy, giving you back your 
time, and the objection. Someone wants to join, but they're just not very good at marketing, so they're 
worried that they won't get the result. Well, I spoke to that objection, as well.  
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So this is the perfect opportunity to go deep on what the whole programme looks like and to burst all those 
objections, and to talk about all the amazing things that maybe you didn't have time to talk about during 
your killer offer presentation. So I know at the celebration party, things get skipped, you forget things, you 
get to the end, you're like, oh, I should've thought about that one. I should've talked about this thing. Now is 
your second chance. So I love doing these. If you haven't got anything created to show, it doesn't matter. 
Share your slides again. I've done this many times. Very often, the first time we launch something it's not 
created. So we really need to be creative when we're thinking about our preview. So if you've got a sneak 
peek to actually look at something, great. If you don't, the preview is absolutely perfect. It's just yet another 
opportunity to help your people. And you could also do, if that doesn't fit, you could just do a Q&A live 
stream, where you're taking those questions that you've been asked all week and you can put them into a 
live stream. If you haven't got any questions, make them up. Make them up and talk about the programme 
some more. So above everything, I want you to smile as much as you can today. If you're smiling, if you're 
showing up with amazing energy, people will be so drawn to you. And I know when you're tired, you're like, 
oh Laura, I just want to rest, we're almost at the finish line. And next week, you are going to be serving your 
people. You can have a rest at the weekend, I promise. But you're going to be serving very soon. What I 
don't want you to do is to get to the end of your launch and go, I wish I'd given that a little bit more. And 
sometimes, it's not about doing more, it's just about changing your energy. And instead of being tired, okay, 
I'm excited, I'm energised, I am going to show up in the very best way that I can today, and a smile is such a 
simple, but effective way to do that. So enjoy every minute, and I will see you tomorrow. I'm cheering you 
on.
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