
Week 11 - Conversion Week 

Conversion Week Day 3 

Welcome back, I hope that you are rested if you did take some time off yesterday. Don't worry if you do 
that next time we will get you there. Sometimes launches can be crazy or don't always have day two off. 
Always try, but if you were just taking that little bit of time off to rest, then that's absolutely okay. I really 
want you to bring the hustle when it feels good to you and if yesterday felt like it was a no hustle day, that's 
all good. If it was a hustle day, amazing. I'm really really glad that you were able to bring your best energy 
and do what needed to be done. So today we are going to go deep on speaking to the heart of the people 
that you want to serve. And so this is where you're going to start sharing all those amazing success stories, 
those people that you've helped. Pimp them out everywhere as we always do. 

But what do you do if you don't have stories? Well, this is your opportunity to speak to the heart of your 
people and relate their challenges back to yours, because you created your offer so you could help people 
do what you've already done. Now just because you haven't got the customers yet, doesn't mean you can't 
speak to their heart. So you can share your mission, you can share your why. You can share your story of 
where you were and how you know what it feels like to be like them. You've been in their shoes. And so your 
livestream, your email, your social posts could actually say something long lines of, "I know what it feels like 
because I've been where you are. Let me tell you a bit about my story." And then you can share your story 
again. Now you will have already told it in relation to what you're teaching the launch but now, you can 
share it with the lanes of, "I know what you need, I know what help you need because it's the exact help that 
I needed to get me to where I am. Let me talk to you about my challenges, how I overcame them, and why I 
created my offer." So when I first launched Let's Launch Together, it was a programme. I didn't have the 
success stories that I wanted. I had lots of nice words from previous clients and people I'd supported with 
them, people I'd coached but not that particular offer.  

So what I did do is I've really doubled down on talking about, I know exactly what help you need to launch 
because this is what I needed, this programme has been crafted around all the things that you're going to be 
stuck with, and I was sharing those beautiful heart pieces about when I struggled with mindset, about when I 
struggled with copy, about when I needed a coach to help me navigate all those challenges and frustrations, 
and what I needed when it got to day two and people stopped buying. And I was able to tell that story so 
your content today is just about speaking to the heart, whether you've got success stories to share, or 
whether you're simply going to share more of your story. So if you were in yesterday's video you would have 
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heard me talk about the right fit calls and hopefully you've been through the bonus. So, you would have 
heard me talk about, when I'm using my fit calls I start off with the hottest leads, actually people who've 
abandoned checkout. And then I will extend it out to people who were maybe in the group, and who are in 
my email list. Today is the perfect day to start offering right fit calls to your wider group. So it could be your 
Facebook community, if you've got them out to your launch list and letting people know I've cleared my 
diary for the next three days to help you. If you have a crush on, if you want to help on a call, now is the 
time for us to talk and start sharing those, and you'll notice your diary gets pretty full. I will clear out about 
two and a half days in my calendar to make sure that I have got enough time to talk to as many people as I 
can. And it's worth it for what I do, I have high ticket offers that mean that if I win a customer, typically 
that's going to turn into thousands and thousands of revenue in my business over the lifetime of that 
customer. So it makes sense. It might not make sense for you, you need to make that choice.  

But what I will tell you is this, you will often uncover some amazing gems, some objections that you didn't 
even know were there, you can then turn that into more content. So even if you don't want to do too many, 
just doing a few and finding out if there are any objections that are hiding that you simply don't know about, 
that can be a great strategy to use. So extend out your right fit calls. You want to make sure you do a sweep 
of all your groups as normal, no comments unanswered. This time there's a bias, if people are leaving you 
questions and comments, they are people who are ready to buy from you. Sweep of the group, check your 
emails, check your spam because there's always someone who sends you an email that goes through to your 
spam. Check your direct message, inboxes, check your ads, you want to check everywhere just to make 
sure that you're not forgetting about all of those buyers who literally sat there with their card, they're like, 
"I'm ready to buy but there's just one thing that's stopping me from buying." So you want to makes sure we 
answer all of those cues. So enjoy today, enjoy the warmth and bring the love, that's what it's all about. It's 
all about love and stories and all that good stuff. So, make people feel great and I think the more you can 
really step into the shoes of your people, and think, "What's really stopping them?" So it's always going to be 
coming down to belief, confidence, that they don't think they can actually get the result. And that's not 
always about money, it often is about the heart piece. So enjoy today, honestly day three is just one of my 
favourite days because you just get to start sharing in love and all those stories, you know my brand is all 
about love. So, this is definitely a day that really suits my persona. But bring your best energy, bring the 
launch hustle. Yesterday was a quieter day because it was a natural dip in the launch. Today is the day, bring 
that hustle, go and do absolutely everything on that list and I will see you tomorrow. By for now.
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